
Print IT Reseller is the industry magazine, website & online channel resource for Printer/
MFP, Managed Print Service & Document Workflow resellers, dealers & MPS providers 
operating in the UK Business Technology channel.  

We also host the annual Print IT Awards for vendors, distributors, resellers & key industry 
personnel within the print/workflow channel and TechLIVE Exhibition & Seminar for 
technology MSPs, resellers, dealers & providers. 

Print IT Reseller is both a printed/mailed magazine and emailed in an electronic format to our 
UK Readership, plus it is also available to read online at  www.printitreseller.uk 365 days a year 
along with a whole host of additional industry news, comment and information to help MSPs and 
resellers effectively do they job. 

PITR’s mission is to bring the very latest Print/MPS/Document workflow technology news, 
trends, products, software, services, and market developments to the Print IT reseller community 
and help resellers meet their customers’ needs, make informed recommendations/purchasing 
decisions & generate new sales opportunities for their reseller businesses.  

Print IT Reseller is a dedicated independent printed & online resource for the IT Channel Reseller 
community, offering clear, concise articles, news, opinions from industry experts and our own 
editorial team. 

Print IT Reseller magazine meets the needs for IT resellers, dealers, manufacturers, software 
suppliers, solutions providers and distributors who want to know all the latest news, 
developments, offers and trends in this lucrative technology reseller channel.  

Print IT Reseller magazine & website is more than just a magazine. With 
print, digital, & online editions as well our comprehensive website with daily 
news, product launches, opinions, articles, and insight from leading industry 
figures ensuring we get the right information to the right audience in the 
format they prefer instantly.  

For more info on the   
Print IT Awards visit:  
https://printitawards.co.uk

For more info on  
TechLIVE Exhibition  
& Seminars visit:  
https://technologylive.co.uk

Providing essential UK Printer/MPS/Workflow 
news to the Channel

www.printitreseller.uk
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READERSHIP  BREAKDOWN

EDITORIAL  STYLE  & PH ILOSOPHY

EDITORIAL  SUBJECT MATTER

• AI/Intelligent Automation

• Cloud Print

• Colour Print

• Consumables

• Desktop

• Digital Transformation

• Distribution

• Document Workflow

• Finance & Leasing

• Hybrid Print

• Labelling & POS Print

• Managed Print Services

• Mergers & Acquisitions

• Printers & MFPs A4 & A3

• Scanning

• Security

• Servicing & Support 

• Software

• Sustainability

• Wide Format

• Managed Print services Providers 

• Printer & Consumables Resellers 

• Managed Service Providers

• MFP Dealers 

• Production Print Providers

•  Office Equipment Resellers 

• Distributors

• Document Workflow/Scanner specialists

• �Labelling, Wide format and other POS 
print technology providers

Use Print IT Reseller to inform the channel how you can help them increase sales and 
grow business in the following areas: 

• Print IT Reseller  is the only dedicated print, MFP & solutions magazine for the channel. 

• �Print IT Reseller  is a business tool that enhances the revenue opportunities of the  
IT reseller professional. 

• �Print IT Reseller  is a precisely targeted vehicle for reaching your industry’s top 
performers.

• �Print IT Reseller  contains essential print/workflow news and information for MSPs, 
VARs, integrators, and converged resellers. 

Print IT Reseller’s editorial content is a lively mix of news, features, technical briefings, sales 
guides, and high-level executive interviews and industry personnel activities. The magazine 
is available in both print & digital format  via and HTML and our website. Our aim is to 
provide print, MFP/ MPS, document workflow & software resellers with all the information 
they need to maximise revenue from existing and new business opportunities; and to give 
vendors and distributors an Additional means of engaging with the reseller community. 

At a time of great change in the IT industry, Print IT Reseller aims to give readers the insight 
and inspiration needed to prosper whether their background is in IT, Copiers, Printers, 
Document workflow or software services & supplies. 

Print IT Reseller website 
has an average monthly 
range of banner 
impressions of

800k to 1.2m
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2023 has been a momentous year for DSales. In the year that the company has 

come of age – celebrating its 18th year in business, a milestone that coincides 

with the 75th anniversary of the Develop brand, it has achieved a record-breaking 

turnover and significantly increased the brand’s share of the market.

Double anniversary 
celebrations for Develop

continued to welcome new partners 

into the fold. This year in particular the 

company has signed deals with a number 

of new dealers. “We regularly transact 

with around 120 key channel partners, 

several of whom have been with us since 

the very beginning,” Marketing Manager 

Glenn Kershaw explained.

“Partner loyalty is really strong, 

many of our dealers have become close 

friends as well as business partners 

and we’re really proud of that. What 

we’ve found this year in particular is 

that we’ve attracted a number of new 

partners who are now choosing Develop 

as their leading brand, and that’s largely 

down to the personal service we provide 

and our commitment to going the extra 

mile and supporting them to win new 

business,” he added. 

In terms of the value-add DSales 

offers, Glenn noted in particular the 

fact it has a fully-stocked warehouse. 

“We pride ourselves on providing a 

next-day delivery service to our dealer 

network and we also continue to offer 

a comprehensive PDI service for our 

dealers. In addition, we are renowned 

for the technical training we provide, 

something we had to put on hold 

during the pandemic, however we 

re-commenced in-house classroom 

training earlier this year and have a full 

programme of training courses planned.”

Moving with the times

Glenn adds that DSales’ company culture 

is also very people-centric. “From day 

one Jonathan has had a keen focus on 

building a strong tight-knit team. We 

are now 15-strong and just like we have 

built a lot of loyalty within our partner 

base, the same applies to our own team, 

the majority of us have been with the 

business for a long time. For example, 

General Manager Caroline Morris has 

been at Jonathan’s side since 2007, 

our National Technical Manager Dean 

Ranton has racked up 15 years, I’ve been 

here for 13 years, and James [Hosking] 

has just marked his eighth year.”

Just prior to the pandemic Jonathan’s 

son Archie joined the business. He 

gained experience in all areas of the 

business and, having earned his stripes, 

he was recently appointed Dealer Sales 

Manager for the North.

“We have completed an internal 

restructure, an initiative designed 

to enable us to become even more 

efficient as a complete team and enable 

us to better serve our partners,”  

James explained. 

“I now oversee the entire sales 

Sales Director James Hosking said that 

2023 has been a record year. “There 

is no doubt that the past few years 

have been the most challenging in our 

history. However, we have continued 

to do what we do best and provide our 

partners with the support they need. 

“We have ridden out the storm of 

lockdowns, office closures, and the 

supply chain issues, and we have 

emerged stronger. Turnover this year 

has exceeded our expectations and 

indeed surpassed pre-COVID levels, 

stock levels are now back to normal, and 

our offering is really resonating with the 

print channel.” 

Humble beginnings

It’s no secret that DSales was born from 

humble beginnings. In fact, Managing 

Director Jonathan Whitworth often 

recalls during the early days working 

out of a shed in his back garden that the 

hardest thing was dealing with cashflow. 

In an earlier interview with PITR he said: 

“I closed over £2 million of business 

from that shed! I can remember waiting 

for the postman to deliver the cheques 

so I could quickly cash them in order to 

buy more stock.” 

DSales’ partner base initially grew 

from personal contacts and relationships 

built over Jonathan’s then 20-year tenure 

in the market and over the years it has 

James Hosking Jonathan Whitworth Glenn Kershaw Archie Whitworth

Logo evolution

Archive adverts

Original DSales HQ
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engineers close to every location, on an 

ad-hoc and informal basis other partners 

support them by providing on-site 

service as and when required. It’s very 

much a reciprocal arrangement and it 

does work well; however, after speaking 

to our dealers, we recognise that this is 

an area where we could add yet more 

value and so we are looking into how we 

can best support them moving forward. 

All will be revealed in the coming weeks/

months,” he added.

Charity support and sponsorship

DSales has a long history of giving 

back and supporting local charities. 

In particular the business has long 

championed the Joining Jack campaign. 

Jonathan has served as a trustee for 

over ten years and has helped the 

charity to raise millions of pounds 

to support research into Duchenne 

Muscular Dystrophy and alongside the 

entire DSales team, regularly takes part 

in fundraising activities. The business 

also actively supports Overgate Hospice 

which is local to HQ.

Sponsorship also plays an important 

part in the marketing mix. DSales 

continues to be strong supporters of 

grassroots sports and partnered with 

racer Daniel Lloyd for his assault on 

the 2023 Kwik Fit British Touring Car 

Championship (BTCC). Develop branding 

took a prominent position on the Team 

HARD-run Cupra Leon that he drove in 

the ten-round, 30-race BTCC season.

Daniel Lloyd joined forces with 

DSales mid-way through the 2022 

campaign when he was forced to launch 

a new fundraising drive to deal with 

the after-effects of a huge accident at 

Oulton Park, which saw Jonathan reach 

out to the 30-year-old about getting 

involved to support him.

“We really enjoyed being involved 

with Daniel for the final two rounds of 

2022, and to know we were part of ‘the 

team’ that had got him out there when 

he won the last race of the season at 

Brands Hatch was brilliant,” he said.

“It’s been great for us as a business 

to have signed up as a partner for a full 

season, and it has been hugely exciting to 

be with Daniel and see his achievements 

this year. As well as doing the business 

on track, we have seen first-hand how 

Daniel works to be an ambassador for his 

partners and we are looking forward to 

our partnership developing further.”

An exciting year ahead

As the year in which DSales marks two 

key anniversaries draws to a close, 

Jonathan says he is excited to see what 

2024 will bring. 
“We are very proud that DSales 

has become an established player in 

the marketplace. We have enjoyed 

consistent growth year on year, and we 

fully intend to keep on growing and 

expanding our business,” he said.

“We have lots in the pipeline for the 

coming year. In the Spring we will be 

hosting our partners at a dedicated mini 

expo during which we will showcase 

a raft of new hardware and software 

solutions and we will also reinforce our 

position in the burgeoning industrial 

print and labelling market.

“Our focus is firmly on making sure 

we have what our dealers want – their 

success is our success and as we enter 

the new year, as a team we will work 

collectively to continue to deliver the 

exacting service levels our partners 

want and need,” he concluded.

www.dsales.co.uk

operation but continue to manage 

several key accounts. And we have two 

dealer sales managers – Archie, who 

looks after our dealers in the north and 

Gary Smith, who manages relationships 

with our southern-based dealer 

partners. Glenn heads up marketing 

and we have also redefined roles 

within our technical team, which has 

in turn enabled us to further enhance 

the technical support and training we 

provide our partners.”

Strong offering

In terms of hardware, DSales offering 

spans a wide range of A4 and A3 MFPs. 

“I firmly believe that we have something 

for everyone – Develop devices are 

robust, high quality, reliable, and 

economic to run. Despite some market 

trends indicating a preference for A4 vs 

A3 devices, we’ve found that both our 

A3 and A4 sales are growing at a similar 

pace,” James said.

Looking ahead to 2024, James 

indicates that there are a number of 

new exciting additions planned. “We are 

currently working with a number of new 

potential partners to further expand 

and extend our offering so we can open 

up even more opportunities for our 

partners to differentiate.”

Whilst it’s too early to share the finer 

details, James did reveal that we can 

expect DSales to expand its solutions, 

software and services offering. “All this 

is very exciting for us, we, however, 

still remain laser focused on our core 

products and historical roots of remaining 

a dealer only business, a very rare thing 

in this competitive industry,” he said.

James continued: “We are also looking 

to formalise a new nationwide service 

provision that our partners can tap into. 

Many of our dealers have customers with 

multiple branches/offices nationwide 

and in cases where they don’t have field 
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MAGAZINE TECHNICAL  SPECIF ICAT IONS

Front cover package: 	 £3,500  
Subject to limited availability  

Includes: Front Cover image & DPS

www.printitreseller.uk

Double page spread
Bleed 305 x 428mm
Trim 297 x 420mm

Full page 
Bleed 305 x 218mm
Trim 297 x 210mm

Half page 
Vertical Trim 
297 x 90mm

Strip 
Horizontal 
60 x 210mm

Strip 
Vertical 
297 x 50mm

Half page 
Horizontal Trim 
148 x 210mm

Quarter page 
Portrait  
126 x 90mm

MAGAZINE FREQUENCY

Monthly (12 issues per annum)

(With all issues available online 
for viewing or downloading 
365 days a year)

Print.IT Reseller’s  unique circulation targets 10,000 IT resellers, MFP/MPS Dealers & Resellers,  
VARs, , Business Technology & Solution providers and traditional office equipment dealers that 
derive revenue from providing Print/MFP, Document, Scanner & Copier Hardware, Software 
and Services. 

PITR’s readership focus is on senior level management including Managing Directors, CEO’s, 
Service Managers, Owners, Directors, BDM’s, Account Mangers. and Partners in key reseller 
organisations, along with influential employees that facilitate the sale and set-up of products 
and services to their customers and clients. 

Our readers range across all the key reselling groups, including manufacturers and distributors, 
UK dealer groups and small independent IT Dealers & Resellers. 

PITR’s magazine and website readership has grown at a phenomenal rate via our online 
registration option, along with our participation at several key UK and European IT prestigious 
events where we are proud to be media partners. 

READERSHIP  & C IRCULAT ION OVERVIEW

PRINT  I T  RESELLER MAGAZINE RATECARD

Print IT Reseller is available as a 
printed magazine mailed to UK 
places of business & in an online 
version sent via email, social media 
& online download via the  
www.printitreseller.uk website. 
The digital version is accessible 
365 days a year, updated daily with information essential 
to the IT reseller community.

www.printitreseller.uk

PRINT, MFP, SOFTWARE, SERVICES, DOCUMENT & CLOUD NEWS & INFORMATION FOR VARS, CONVERGED RESELLERS & MFP DEALERS

20
23

Royal Lancaster · December 5
Don’t forget to head online www.printitawards.co.uk  to cast your vote in five distinct categories. You’ve got until 5pm on Friday September 29.
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KYOCERA Document Solutions (UK) Limited 

More than 
meets the eye.
The ECOSYS PA6000x Series are more than just reliable, cost-e�ective, carbon neutral workgroup printers handlingup to 60 pages per minute. They're also your front-line agents in the hidden war against cybercriminals. Thanks to Kyocera's award winning K-level security, with ECOSYSPA6000x Series devices, the data you need to print will be for your eyes only.

Find out more at kyoceradocumentsolutions.co.uk/pa6000series

Discover more:

kyoceraduk

@KYOCERADUK

kyocera-doc-solutions-uk

• +44 (0)333 015 1855

info@duk.kyocera.com
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ENTRIES  
NOW OPEN

Visit www.printitawards.co.uk  to view the categories and register to enter

FEVER
PITCH
THE REMATCH!

It’s the one you’ve been waiting for, our summer sizzler of a HPpromotion returns to UFP, offering you the chance to win a
2023/24 PREMIER LEAGUEFOOTBALL SHIRT

Turn to page 29 Authorised
Distributor
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We offer Combined Series 
discounts available for 
both magazine and online 
packages plus other bespoke 
packages comprising of 
a variety of magazine and 
online activities please call  
01732 759725 or email  
neil@binfo.co.uk to discuss.

DPS: 	 £3,150

A4 Page: 	 £2,100

1/2 Page:	 £1,575

1/4 Page Strip: 	 £   945

Inserts: From £300 per 
1,000 – min. order value 
£1000

IN PRINT & ONLINE

Other titles published by Kingswood Medi include:  – For more information on our magazines visit www.binfo.co.uk

The Workplace & Technology Magazine for SMEsData, Print, Document, Networking,  
IP & Cloud Tech for MLEs & Public Sector 050224

The Magazine & Online Channel Resource for  
VARs, IT Resellers & Technology Providers

Inserts: From £300 per 1,000 – 
Price dependent on weight 
min. order value £750
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Readership by Business Type Readership by Job Title

Products & Services offered by Readers by %*

Geographical Breakdown of Readership

Scotland & NI:  
459

*This is as a percentage of readership 
registrations since January 2012.
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Website statistics

800k to 1.2m
300 to 450

350 to 750

Average Monthly range of  
Banner Impressions

Average Monthly range of  
Banner Clicks

Average 6 Monthly range of  
Post/Story views



ONLINE ADVERTISING OPTIONS

q Site Leaderboard Banner:  @ £600 per month. 
 This is a rotating Banner with up to  

7 advertisers running throughout the site.  

Spec 1517 x 188 pixels (w x h)

w Site MPU Banner: @ £400 per month.  
This is a rotating Banner with up to 7 advertisers running 

throughout the site.  

Spec 250 x 300 pixels (w x h)

e Skyscraper/Tower Side: @ £600 per month.  
This is a rotating Banner with up to  

7 advertisers running throughout the site.  

Spec 250 x 600 pixels (w x h)

With an annual package you can change the banner on a 

monthly basis throught the year. We post on average 60 new 

stories per month.  

SPECIAL POSITIONS

r Home page Pop-up Banner:  @ £1750 per month. This 

banner will pop-up on the home page of the website for a 

5-7second period. Spec 600 x 400 pixels (w x h)

t Category Pop-up Banner:  @ £1000 per month. This 

banner will pop-up on your chosen category posts of the 

website (i.e. Cyber Security) or a 5-7second period.   

Spec 600 x 400 pixels (w x h)

We can also offer bespoke banner sizes in some slots 

SPECIFICATION 
We recommend eshots are provided in html file 
format with a maximum width of 650 pixels – 
depth can be to suit – we recommend keeping 
them short and sweet as lengthy emails get less 

reader enagagement.

All images/downloads 
should be placed on an 
external webserver with 
links fully coded into the 
html file.

Likewise all links and 
tracking links should be 
coded into the supplied 
html file.

HOME/GENERAL PAGES

q

w

w

e

r

e

HTMLs (eshots)
HTMLs are available from £1,250 per mailing to 
the Technology Reseller e-mail base

Lorem ipsum dolor sit
Consectetur adipiscing elit. 
Aenean interdum libero sed 
laoreet consectetur. Phasellus 
egestas ex vel quam tincidunt, 
non viverra lectus bibendum. 
Proin consectetur urna a dictum 
posuere. Nullam ante sem, 
dapibus eu mollis et, sodales 
vel ex. Mauris fringilla porttitor 
aliquam. Orci varius natoque 
penatibus et magnis dis parturient 
montes, nascetur ridiculus mus. 
Aliquam erat volutpat.

non viverra 
lectus

non viverra 
lectus

non viverra 
lectus

non viverra 
lectus

non viverra 
lectus

non viverra 
lectus

non viverra non viverra 

Wallpaper/Background Site Take Over   
from £2,500 per month 
Includes 2 side banners solus and a shared revolving 
leaderoard banner for the month it appears.  
(Special spec sheet available for this unique position) 
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